
 

 

Selling Your Home Didn’t Sell 

 
 
The reasons it didn’t sell may have nothing to do with the property rather than the market at this 
tine and numbers of factors that may have affect the sale. You may have a reassessment and 
improve the following areas:  

 

Marketing Plan 

Your marketing plan should begin to choose the realtor has the professional ethics and experiences for 
your selling goals. An agent that represents your best benefit is the one who has the marketing techniques, 
familiar with the local community, committed and recognize the opportunities to show your home to more 
buyers will getting the best result. 
 

Appearance  

Consider the elements that can be added to improve the appearance of your property, something to attract 
the decision to the buyers primarily emotion, prepared each room with the goal that it left a lasting 
impression, décor the living and master bedroom that can inspire the feelings of comfort and relaxation, 
offering your home to the buyers with lasting impression beyond the competitions. 
 

Pricing 

The market value of your home is based on the price that a willing buyer will pay as well as the price a 
willing seller will accept.  Pricing too high will result the prospective buyers rejecting to make an offer 
and look for the competing properties. The right price is a combination of the competition within the 
market, the condition of the market and the state of your home. If the market is slow, ensure the asking   
price will not higher than the comparative properties. . 

 

Market Update 

As the Real Estate market is changed from time to time, updating the market statistics and analysis the 
market conditions in your area may help you give an idea of what is the market of your home should be. 
This report should give you an idea of what the competition involved in the current market, an assessment 
of the marketing trends, the homes similar to yours that recently sold or why the remains did not sold.  

  
Co-operation 

Marketing your home is the opportunities to exposure your home to as many prospect buyers as possible, 
availability showing to the buyers and their agent is important, The agent and owner should actively 
involved for showing and the best features of the property, building an effective strategy that help the 
sales and alter the course when necessary. 


